Icba

Vendor Badges
& Events

As a vendor representative,
you are welcome to participate
in activities based on your
registration type. Badges must
be worn to all ICBA 2010
events and meals.

Registration Hours

TUESDAY, FEBRUARY 16
11:00am to 6:30pm, San Lorenzo

WEDNESDAY, FEBRUARY 17
7:00am to 6:00pm, San Lorenzo

THURSDAY, FEBRUARY 18
7:00am to 6:00pm, Ballroom Foyer

FRIDAY, FEBRUARY 19
7:30am to 6:00pm, Ballroom Foyer

SATURDAY, FEBRUARY 20
7:30am to 10:00am, Ballroom Foyer

ICBA 2010

Retail Conference

& PRIMEfime

February 17 to 20,2010

The Westin La Cantera B San Antonio, TX

Vendors, Welcome to ICBA 2010!

We're glad you chose to make your most cost-effective marketing decision of the
year by participating in ICBA 2010. Independent College Bookstore Association’s
annual conference draws institutionally owned and operated bookstores from the
United States and Canada. The ICBA Retail Conference & PRIMEtime is a superior
opportunity for vendors to form substantial, long-term relationships with leaders in the
college bookstore industry. These leaders attend ICBA PRIMEtime to find, compare,
and evaluate vendors, products and services.

» ICBA stores represent more than 73% of the Large Stores Group in the
United States

» ICBA stores have reported sales totaling more than $1.5 billion

» Average ICBA store sales equal $10 million.

How to Succeed With ICBA

Find out more about these and other opportunities from Marty Duncan, ICBA
Program Manager, via email (MartyDuncan@ICBAinc.com) or toll-free 866.841.ICBA
(866.841.4222).

1. Be Part of the ICBA Buying Programs. ICBA is a retail cooperative buying
group. Have you submitted a proposal to be part of an ICBA Buying Program?

2. Participate in PRIMEtime, the ICBA Buyer and Vendor Exchange.
PRIMEtime is the all-appointment event preferred by buyers and vendors
alike. All PRIMEtime vendors receive a private room and private meetings with
key buyers in their category. PRIMEtime Apparel and PRIMEtime Technology
vendors also receive year-round software tools via ECRM® MarketGate™
Application Suite and MarketGate Mobile™.

3. Offer a Promotion. Research by the International Association for Exposition
Management indicates the top ten sales producing exhibitors had only one
thing in common: They all engaged in preshow promotion. ICBA can help you
reach key store buyers.

4. Build Relationships, Build Your Brand. The ICBA Retail Conference &
PRIMEtime offers a variety of opportunities to build relationships with multiple
levels of bookstore management. ICBA PRIMEtime is the key venue for
business and your registration includes access to some conference program
events as well. Make the most of formal and informal presentations, brand-
building sponsorships, events and networking possibilities.
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ICBA 2010

Retail Conference

& PRIMEfime

D&H Pavilion Supply Academics Business Encounter
Location Time Location Time Location Time Location
San Lorenzo 11:00am-6:00pm San Lorenzo 11:00am-6:00pm San Lorenzo 11:00am-6:00pm San Lorenzo
assigned 1:00pm-6:00pm assigned 1:00pm-6:00pm assigned 1:00pm-6:00pm assigned
Ballroom Foyer 5:30pm-7:00pm Foyer 5:30pm-7:00pm Foyer 5:30pm-7:00pm Foyer
Third Floor 9:00am-6:00pm Third Floor 9:00am-4:30pm Fourth Floor 9:00am-3:30pm Fourth Floor
Ballroom GH 9:00am-6:00pm Ballroom | 9:00am-4:30pm Ballroom GH - -
Ballroom EF 9:00am-6:00pm Ballroom EF 9:00am-6:00pm Ballroom EF 9:00am-6:00pm Ballroom EF
Ballroom ABC - - - - - -

- - - 6:00pm-8:00pm assigned 6:00pm-8:00pm assigned

- - - 9:00pm-5:00pm assigned 9:00pm-5:00pm assigned
Third Floor 9:00am-6:00pm Third Floor - - - -
Ballroom GH 9:00am-6:00pm Ballroom | - - - -
Ballroom EF 9:00am-6:00pm Ballroom EF - - - -
Ballroom ABC - - - - - -
assigned 6:00pm-8:00pm assigned - - - -
assigned 9:00pm-5:00pm assigned 9:00pm-5:00pm assigned 9:00pm-5:00pm assigned
assigned 9:00pm-5:00pm assigned 9:00pm-5:00pm assigned 9:00pm-5:00pm assigned
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